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72% of physician visit >
88% of prescriptions filled
76% of hospital admissions

Untreated

Training

Referral to Specialty
Behavioral Health

Inadequate Behavioral P&nt'in Primary Care
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Processes P

Stages Wrong Way
Improves clinical
outcome

Improved disease
control CHF, CAD, CM
and Depression

Decision

Balance F %

Self-Efficacy; Long-term benefit
inconclusive
ROI inconclusive

Care

ression

D

Balance expert system

Improved Significant weight loss

symptoms
yop 30% - month follow-up

Higher job retention !7,

20% 6-month follow-up

Increased hours

Rothert et al, 2006
worked

Wang et al, 2007
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Balance

Balance + Nourish

Balance + Achieve

Balance, Nourish and Achieve

Personalized letter from MD

Enrollment: 2.4% = 5%

Results mixed

Rothert et al, 2006

nternet
ternet plus in-
person support

Both = Significant
weight loss at 12 months

No significant difference
E-mail
Homework

Monthly chat room

Micco et al, 2007

or High
Blood Pressure

Retention:

71.6% at 6 mo’s
63.2% at 12 mo’s
63.3% at 18 mo’s
More in Action Stage

Better Adherence

rk

motion

HRA, on-line, on-site,
biometrics, fitness center

81 % Participation

ROI $1.65

Naydeck et al, 2008
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Retained:

66% vs. 19%

in-person

81% completions
2.2,4.7,7.4 1bs. lost

$12.33, 41.99,#133.74 cost

Wylie-Roset et al, 2001
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Behavior Systems

E = —— Search Pro-Change [Go ]
Our Products —

Our health behavior change products improve lives, reduce health care expenses, and are easy and cost-effective to
deliver. Built on over 30 years of research on how people change. our programs meet the needs of entire populations—
the small segment (about 20%) that is ready to take action plus the the large majority who are not ready. We believe:
“Wherever you are at, we can work with that "™

A key differentiator of our products is that they use all of the TV constructs for tailoring found to produce greater effects
(Noar et. al.. 20071). By using multiple constructs. our pragrams can deliver interventions carefully tailored to the needs
of each individual participant. Read our 3-page program effectiveness summary to see the high impact of our products.

Our programs are available in online, oftline. and in coaching versions for flexible delivery.

Behavior Change Programs

+ Healthy LifeStyles for Adults
Health Consumer
Health Risk Interventi
Depression Prevention
Eating a Healthy Diet
Exercising Regularly
Viedication Adherence
Smoking Cessation

Stress Management

Weight Management

See our Healthy LifeStyles program demo for more information.

- Youth Obesity Prevention
o Getting Regular Physical Exercise
o Reducing TV Time
5 Eating More Fruits and Vegetables

« Anger and Violence

Domestic Violence

Bullying

Teen Dating Viclence

o Teens Keeping out of Trouble with the Law (Juvenile Justice)

« Other Behaviors
Consumer Credit Debt
1
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